
A helping 
hand to get 
you through 
the tough 
�mes

Recession Proof Your Brokerage

Recession Proof Your Brokerage 
centres around a series of 
activities dedicated to the three 
core areas of broking; attitude, 
behaviour and technique.

This one-day workshop has a heavy 
activity requirement both during 
and after the workshop.

The workshop will teach you how to:

- Focus your prospecting so you put more $ in your pocket
- Maximise your prospecting investment
- Refine prospects into leads quickly and efficiently 
- Solve all your problems in 5 minutes
- Focus on your clients real problem, cash flow 
- Turn customers into clients
- Create the greatest marketing ideas ever
- Deliver exceptional customer service and why 
- Generate bucket loads of referrals from new clients
- Create heaps of business from your existing client base
- Avoid the customers number one complaint 
- Outflank 70% of your competition 
- Have your prospects choosing You and your Company
- Define and deliver exceptional customer service and why 
- Produce desired and repeatable results you want

If you would like to give your team an unfair 
advantage call me on 1300 734 622 or email  me 
at darrell@sbconline.com.au and book a session 
with me today.

1 Day Workshop


